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RIEDC brownfields grants: 
• Two assessment grants
• “Old” RLF, awarded 2000, $1.7 

million
• “New” RLF grant, awarded 2003, $3 

million. Four Coalition Partners 
(CPs), mix of  petroleum and 
hazardous substances remediation 
funding – very complex to 
administer. 
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Structure:
• Site manager is the RI Department 

of Environmental Management
• Fund manager is the Small Business 

Loan Fund Corporation
To date, we have made or are in the 

process of making two loans from 
our old RLF and one loan and four 
subgrants on three projects from our 
new RLF. 
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• In setting up the grant and 
negotiating MOAs with CPs, make 
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case, RIEDC) is the actual grantee.
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program in their municipalities and 
bring projects to RIEDC for funding. 
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EPA to discuss the 
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• Before application process for EPA 
grants started, RIEDC contacted all 
of the state’s 39 cities.

• A challenge: In some small cities and 
towns, the planner or manager may 
not understand what a brownfield is.
–Our plan: statewide inventory combined 

with training session for cities and 
towns.
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subgrants as well as loans.
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• A fair amount of work is involved in 
setting up RLF (depends on how big, 
complicated the structure is)

• Numerous lessons learned
• Ours is now running pretty smoothly
• Fun to be working with EPA, cities, 

other developers; fulfilling to see 
sites cleaned up and neighborhoods 
revitalized.
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